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Total UK Life Sciences Sector Figures



NW Life Sciences Businesses

Estimated 558 Life 
Science Companies



Barriers to Business Growth









North West 

Who are we and how do we help SMEs?



MEDILINK UK

• UK wide company

• Independent – not for profit 

• Membership based [circa 800]

• Support business growth in Health Technologies 

and Lifesciences

• Regional Commercial Services

• Private not government funded 

• Strategic Partnership between Academic, 

Business and Clinical (ABCs)

Academia

ClinicalBusiness





Innovation and Commercialization Services

Support Growth of SMEs Staff with over 40 years 
of R&D and BD 

experience in SMEs and 
multinational companies 



Value Proposition

• A clear statement that explains how your product or service: 
• Solves customers' problems or improves their situation - Relevancy

• Delivers specific benefits - Quantified Value

• Tells the customer why they should buy from you and not from the competition -
Unique Differentiation

• Who is your customer?



Understanding Commissioning in the NHS

Drivers Evidence Commissioning

Does your product fit 

within these drivers?

Do you have the 

evidence to support 

your claims?
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PR & COMMUNICATIONS 

MEDILINK

PR and 
Comms

Bespoke 
communications 

strategy

Regional, 
national and     
international 

media support 

Corporate 
literature 

development

Embedded 
resource for 
commercial 

clients

Medilink
Portal

Medilink 
News



INTERNATIONAL

• International strategy development

• Identification of international collaborative partners

• Leveraging funding opportunities

• Only UKTI Lifesciences Trade Challenge Partner 

based in North of England

• Accredited to work with UKTI on exhibitions, 

events and missions 

• Run UK Pavilion projects overseas on behalf of 

UKTI – including handling UKTI Tradeshow 

Access Programme (TAP) funding



Thank You

Paul Watt                        North West


